TONY KURTULAN - SALES KEYNOTE SPEAKER

Walk Through the
Doors

That Are Open.

A keynote about resilience, action, persistence,
and finding the inspiration to keep moving when 1
the path is hard. 4 | L ‘ x

Tony turns his father's life-changing words into a practical operating
system for sales teams, leaders, founders, and organizations facing
pressure, rejection, change, and uncertainty.

AUTHOR | 8X FOUNDER | SALES EXECUTION

SPEAKER

LEARN EVERY DAY TAKE ACTION EVERY DAY STAY PERSISTENT STAY INSPIRED

Popular Speaking Topics

25+ 500K+

YEARS IN SALES COLD CALLS
“Stop waiting for the perfect opportunity. Walk through the door that is open,

do the work, and create the next one.”

4,000+ $200M+

APPOINTMENTS REVENUE IMPACT

Walk Through the Doors That Are Open The Essence of Sales: From Pain to
Passion

The Harmonics of Sales: Timing and Mastering the T.U.N.E. Process
Activity Ideal For

« Sales keynotes and conferences
Decoding Sales Objections Salespeople: The Unsung Rock Stars « Company sales kickoffs

« Team workshops and leadership sessions

« Universities and associations
Crafting Your Sales Mindset Sales Mastery = Freedom * In-person, virtual, and international events
From London to the States Sales Challenges of Today ".I.IUN .

DULLAR Amazon Best-Selling Sales
r‘\ INE.-UP Author N

Sales Q&A - Tony's Take Customized Sales Kickoffs & Workshops 3 g | Author of Million Dollar Sales T.U.N.E.-Up

'm,ggg; and creator of the T.U.N.E. Sales
! Framework.

“Tony's proactive approach, resilience, and determination are qualities every salesperson should strive'to BOOK TONY FOR YOUR NEXT EVENT

emulate.” TKSalesGroup.com/Speaking

Lance “Forest” Knott, Mortgage Broker 888-646-TUNE (8863)

DALLAS-FORT WORTH | NATIONWIDE | INTERNATIONAL REAL CALLS. REAL CONVERSATIONS. REAL RESULTS.
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